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ABSTRACT

KEYWORDS

Infrastructure development with public–private partnership (PPP) contracts has been claimed to
lead to better performance compared to regular contracts. However, the empirical evidence for
this claim is weak. The authors assessed the diﬀerence in the actual performance of Dutch
infrastructure PPP projects (design–build–ﬁnance–maintain: DBFM) compared to regularly
procured projects (design-and-construct: D&C). DBFM projects demonstrated signiﬁcantly
better cost performance.
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IMPACT

Public–private partnerships (PPPs) have been widely used for the development and
management of transport infrastructure, such as highways, railways, and waterways.
However, hard evidence that PPPs perform better than regularly procured projects is lacking.
Existing evidence tends to rely on anecdotal and perceptual data. This paper provides policymakers and managers with real information about the actual performance and beneﬁts of PPPs.

Introduction
Public–private partnerships (PPPs) are popular,
particularly for the development and management of
transport infrastructure (for example Little, 2011). In
Europe, transport is the largest PPP sector in value
terms (European PPP Expertise Centre, 2018). Core
motivations to opt for PPPs have been oﬀ-balance
sheet ﬁnancing of infrastructure projects, the transfer
of risks to the private sector, and increasing the
eﬃciency and eﬀectiveness of infrastructure
development and management (McQuaid & Scherrer,
2010; European PPP Expertise Centre, 2015). These
advantages are claimed to be the result of PPP
projects having strong inbuilt mechanisms that
reduce principal–agent problems.
However, recent events in the construction sector
have fuelled a debate about the future of PPPs,
especially that of the long-term infrastructure
contracts that are characterized by the transfer of
many risks to the private sector, including private
ﬁnancing. For instance, following the bankruptcy of
the British construction company Carillion, said to be
caused by the complex and inﬂexible nature of the
contracts and the excessive risks for the companies,
and resulting in poor value for money, the UK
stopped signing new private ﬁnance initiative
contracts (Davies, 2018; GCR, 2018). In The
Netherlands, in the wake of ﬁnancial problems at the
construction company Ballast Nedam, and because of
the perceived poor ﬁnancial health of and

disappointing level of innovation from the
construction sector (for example Koenen, 2018), the
Ministry of Infrastructure and Water Management is
working on a new PPP approach (Rijkswaterstaat, 2019).
PPP scholars have observed that the evidence for
PPPs performing better than regularly procured
projects has been mixed (Hodge & Greve, 2017),
arguing that it is important that PPPs are studied and
assessed ‘away from the policy cheerleaders’ (Hodge
& Greve, 2007, p. 545). There are several reasons for
the weak evidence base:
.
.

.

PPP research has been dominated by single case
studies (Tang et al., 2010; Bovaird, 2010).
Quantitative research on the impact of contractual
forms (or organizational forms) on the
performance of PPPs has often been based on
surveys among project participants, generally
project managers (for example Clifton & Duﬃeld,
2006; Klijn & Koppenjan, 2016; Kort & Klijn, 2011;
Steijn et al., 2011; Warsen et al., 2018). Analyses are
often based on perceptual performance data and
have not included more objective measures of
performance, such as ﬁnancial data or time delays.
The outcomes of PPP projects are often evaluated ex
ante, using methods such as the public sector
comparator (for example Boardman & Hellowell,
2017). For instance, the Dutch Ministry of Finance
estimates that design–build–ﬁnance–maintain–
operate (DBFMO) projects (a type of PPP), compared
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to traditionally procured projects as deﬁned by the
public sector comparator, achieve prospected cost
advantages—in terms of value for money—ranging
from 10 to 15% (Ministerie van Financiën, 2016). A
shortcoming of such studies is, however, that they
often tend to focus on forecast outcomes, with the
consequence that it remains largely unclear
whether the outcomes actually materialize (Boers
et al., 2013). For instance, low bids on contracts may
evaporate due to contract changes during project
construction (Mohamed et al., 2011).
More research is needed, in our view, on the
diﬀerence in performance between PPP projects and
non-PPP projects. This paper addresses this research
gap.
We analysed the cost and time performance of 65
Dutch transportation infrastructure projects. Our data
concern actual performance in the implementation
phases of the projects (i.e. after the shovel has hit the
ground). Our analysis focuses on the comparison
between projects with a design–build–ﬁnance–
maintain (DBFM) contract and projects with a designand-construct (D&C) contract. Although both types
involve contract designs where the private partner is
integrally responsible for the design and construction
of the transport infrastructure, DBFM is generally
considered to be a PPP, whereas D&C is not
(Yescombe, 2007). The reason is that private project
ﬁnancing, an essential element of PPPs, is present in
DBFM but not in D&C. Although a D&C contract can
be a subcontract in a DBFM project, they are generally
not considered PPPs on their own (Yescombe, 2007).
In the next section, we develop a set of hypotheses,
rooted in principal–agent theory, arguing why DBFM
should perform better in terms of cost and time
performance than D&C. This theory provides a useful
lens for the present study, because DBFM projects
involve typical principal–agent relationships (Klijn,
2010). The reason is that both principal–agent
relationships and public–private relationships in
transport infrastructure projects are characterized by
a separation of ownership of the infrastructure and
the right to maintain and operate it; information
asymmetry between the public and private actors;
diﬀerent interests; and uncertainty due to the long
life span of the relationship (Liu et al., 2016).

Hypotheses
Background: principal–agent problems
A major motivation to opt for a PPP in the development
and management of transport infrastructure is the
transfer of project risks to the private sector. The idea
is that, by involving the private sector, project risks
previously carried by the government are now
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allocated to a private partner, under the assumption
that the private sector is better able to manage those
risks. The public and private sectors are governed by
diﬀerent value systems—they have fundamentally
diﬀerent perspectives, interests, goals, and practices
(Jacobs, 1992)—and these diﬀerences can lead to
positive synergies, resulting in increased project
quality and eﬃciency (Huxham & Vangen, 2000).
However, the increased involvement of the private
sector also adds risks associated with the contractual
arrangement between the public and private partners
(De Palma et al., 2009). The diﬀerences between the
public and private sectors can also lead to negative
outcomes when the partners choose to pursue their
self-interests at the expense of the shared project
interests (De Palma et al., 2009). Whereas the public
sector serves the public interest, a private partner
strives to maximize its proﬁts (De Bettignies & Ross,
2010). This, then, concerns the principal–agent
problem in PPPs: where the involvement of the
private sector ‘oﬀsets procurer cost burdens, it also
puts the private partner in signiﬁcant control of the
whole project, inviting actions that siphon oﬀ
beneﬁts to themselves at the cost of the procurer,
whose interests they are supposed to serve’ (Shrestha
& Martek, 2015).
The private partner (the agent) is able to serve their
self-interests at the expense of the public partner’s (the
principal) interests because their relationship is
characterized by an asymmetry of information, where
the agent is better informed than the principal (De
Palma et al., 2009; Shrestha & Martek, 2015). First, the
private partner has more information about their own
competences and skills. This may lead to the problem
of ‘adverse selection’ by the public partner (precontract), where an agent that is not the best one for
the project is chosen (Shrestha & Martek, 2015).
Second, the private partner has more information
about the project’s internal and external risks (De
Palma et al., 2009). This may lead the agent to act
opportunistically by deliberately misrepresenting the
risks and the measures required to mitigate them (Liu
et al., 2016; Fernandez et al., 2018). This is referred to
as a ‘moral hazard’ (Shrestha & Martek, 2015). An
example is contractors falsely claiming additional
costs after a project has started (Mohamed et al., 2011).
Principal–agent theories explore the governance
mechanisms that aim to regulate the self-serving
behaviour of the agent (Bovaird, 2010). For PPPs,
these mechanisms focus on contract speciﬁcations,
monitoring the agent’s performance, and the
performance-dependent payment (De Palma et al.,
2009; Leruth, 2012; Reynaers, 2015). First, transaction
costs theory states that contracts should be as
complete, stable, and fully speciﬁed as possible, but
that there are limits to this and too much contract
complexity may decrease the performance of PPPs
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(Klijn & Koppenjan, 2016; Williamson, 2002). Contract
stability and speciﬁcity decrease uncertainty and
project information asymmetry between the partners,
thus curtailing the problem of moral hazard. At the
same time, a certain extent of ‘incompleteness’ is
unavoidable as actors cannot anticipate everything
that will happen (Williamson, 2002). Incompleteness
may also be needed, under the assumption that this
allows the private partner to fully use their
competences and skills to innovate and to plan and
design a project (Reynaers, 2015). If the contract is
fully speciﬁed, these competences and skills are
underused. Moreover, a certain degree of contract
ﬂexibility may also allow incorporating possible
contract changes (Demirel et al., 2017). This can
reduce the possibility of moral hazards, resulting in
less claims that would otherwise have led to
additional costs (Fernandez et al., 2018). Second,
however, according to principal–agent theory,
contract incompleteness requires monitoring of the
agent’s behaviour, increasing the public partner’s
information about the agent’s competences, skills,
and performance. This can curtail the problem of
adverse selection. To this end, it is important that the
output indicators in the contract are measurable and
that the public partner has access to performance
data (De Palma et al., 2009). Because extensive
contract monitoring generally leads to increased
transaction costs (Carbonara et al., 2016), in
PPP projects the principal often ‘monitors from a
distance’ using, for example, system-oriented contract
management
(Rijkswaterstaat,
2014).
Third,
performance-dependent payment means that the
private partner is ﬁnancially ﬁned (or rewarded) by
the principal based on their performance, which
incentivizes them to perform well: ‘credible
punishment’ (De Palma et al., 2009). These
mechanisms may be found in both DBFM and D&C
contracts: our next two subsections therefore focus
on speciﬁc diﬀerences between the two contract types.

DBFM versus D&C: cost performance
In D&C contracts, the risks associated with designing
and building (construction) infrastructures are
transferred to the private sector; in DBFM,
additionally, the maintenance risks are also
transferred (Culp, 2011). It has been argued that
transferring as much risk as possible leads to
eﬃciency gains—the bundling of design and build
with maintenance leads to better designs that will
minimize maintenance costs (Martimort & Pouyet,
2008; Moore et al., 2017). Because improved designs
may require learning new procedures for project
construction and maintenance that may actually
increase costs (Martimort & Pouyet, 2008), we expect
to ﬁnd DBFM contracts mainly in larger projects.

In both D&C and DBFM, the ownership of the
infrastructure in the end remains with the public
partner who pays for the project design, construction
and, in the case of DBFM, maintenance as well.
However, in DBFM, the project activities are (at least
in part) privately ﬁnanced (Culp, 2011). A special
purpose vehicle (SPV) is set up in which the
contractors are the shareholders, sometimes
supplemented with infrastructure investors (Grimsey
& Lewis, 2004). The SPV uses contracts secondary to
the concession contract (i.e. the public–private
contract), to ﬁnance the project through (short- and
long-term) loans with ﬁnanciers such as banks and
with subcontracts for the design, build, and
maintenance of the project (Ng & Loosemore, 2007;
Demirag et al., 2011).
Because governments have clear ﬁnancing cost
advantages over private consortia (governments can
normally borrow money at lower interest rates)
(Leruth, 2012; Moore et al., 2017), we expected to
ﬁnd DBFM contracts mainly in larger projects. DBFM
requires a certain project size to be a viable option. In
The Netherlands, DBFM is thus normally only
considered for projects worth over 60 million euro
(Ministerie van Financiën, 2013). There are several
reasons why the private ﬁnancing in DBFM is
expected to lead to better cost performance.
First, in DBFM, risks related to design, construction,
and maintenance are allocated to the private partner
(De Palma et al., 2009). Therefore, unplanned
additional work may have to be ﬁnanced by the
private partner. The private ﬁnancing of the
additional work increases uncertainty—‘will the
ﬁnanciers provide the loan?’—and transaction costs
for the private partner. The private partner will
therefore try to minimize any additional work that
would lead to increased costs. The business model in
DBFM focuses on ﬁnding innovative and eﬃcient
solutions through integrated project designs and
processes and life-cycle optimization (Lenferink et al.,
2013). In D&C contracts, in contrast, additional work is
not privately ﬁnanced. This means that the
uncertainty and transaction costs associated with
privately ﬁnancing additional work are absent.
Instead, claiming additional work at the expense of
the public partner may increase the private partner’s
revenue and potentially their proﬁt.
Second, the equity provider in DBFM, who ﬁnances
the activities of the private consortium, is expected to
provide ‘an added level of diligence for eﬀective
project execution’ (Culp, 2011, p. 237). Financiers are
risk-averse and they will place high demands on
sound, high-quality risk management for them to
provide the loans and invest in the project (Demirag
et al., 2011). The idea is that this leads to a better
identiﬁcation, allocation, and mitigation of risks.
Practitioners sometimes refer to this eﬀect of private
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ﬁnancing on risk management as ‘the shadow of the
banks’. The assumed improved risk management
decreases uncertainty and risks, leading to less
additional work hence costs. It also means that the
private partner is forced to explicate their risk
management plan during the tendering phase of the
project, explicating its risk management competences
and skills, thereby decreasing the problem of adverse
selection. The possibility of the eﬀect of the shadow
of the banks is absent in projects with a D&C
contract. Because of these two reasons elaborated
here, our ﬁrst hypothesis is:
H1: DBFM projects have better cost performance (i.e. less
additional work costs) than D&C projects.

DBFM versus D&C: time performance
Performance-dependent payment is an essential
element of PPP projects. In many DBFM projects, the
private partner ﬁnances the project and receives
payments from the public partner only when the
project is fully constructed (Culp, 2011). However,
there can be additional project milestones when the
private partner receives a payment. When the
construction phase is ﬁnished and the transport
infrastructure is in full use, the SPV can continue to
receive a stream of payments from the public partner
for infrastructure maintenance for a period of around
20–30 years (Yescombe, 2007). Importantly, the
private partner’s revenue structure is highly
dependent on the payment stream from the public
partner (Ng & Loosemore, 2007). When the private
partner fails to comply with the output speciﬁcations
agreed in the contract, they can be ﬁned and their
payments reduced (Demirag et al., 2011). Moreover,
when the private partner fails to meet important
milestones (deadlines) agreed with the public partner,
they can be ﬁned or their payments delayed. Because
the project ﬁnancing consists of multiple short- and
long-term loans, the private partner might not be
able to meet their debt service obligations. This will
have a negative eﬀect on the private partner’s credit
rating and their proﬁts may decrease (Ng &
Loosemore, 2007).
The bundling of the design, build, and operating
stages of projects, as well as the transfer of risks, can
thus enhance the speed of the project: ‘the transfer
of construction and operating risks to private
contractors incentivizes speedy completion of
projects as revenues for the private sector depend on
satisfactory completion and ongoing availability of
the asset’ (O’Shea et al., 2019, p. 250). Although the
literature
shows
that
performance-dependent
payment is not always consistently applied in Dutch
DBFM projects (see Reynaers, 2015), the D&C
contracts business model relies to a much lesser
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extent on meeting deadlines. The evidence may be
somewhat mixed, but ‘the main theoretical and
empirical literature supports the proposition that PPP
results in faster delivery of projects’ (O’Shea et al.,
2019, p. 250). Therefore, our second hypothesis is:
H2: DBFM projects have better time performance (i.e.
less delay in ﬁnishing project construction) than D&C
projects.

Data and method
Data collection
The data were collected between April and July 2018
from the project database of Rijkswaterstaat.
Rijkswaterstaat is an executive agency of the Dutch
Ministry of Infrastructure and Water Management and
it is the major procurer of highway and waterway
transport infrastructure in The Netherlands. Access to
the data was allowed so long as it was anonymized
and that the research results would not be traceable
to speciﬁc projects or persons. After the analyses
were performed, practitioner views on the results
were collected during a meeting at the Procurement
Centre for Civil Engineering in Rijkswaterstaat,
discussing the ﬁndings and the implications for
public procurers.
The database contained a total of 298 highway
projects. After deleting cases that were not
infrastructure projects, i.e. projects that did not
include infrastructure construction and instead
concerned programmes, small measures such as road
signage placements or sound barriers, and innovation
projects, among other things (173 projects), and that
were devoid of data (59 projects), a total of 66
highway projects remained (i.e. construction of roads,
tunnel, and bridges). Finally, one project was
excluded because it was a ‘calamity’ project that had
not gone through a normal procurement and
decision-making process. A total of 65 projects was
selected.
Some of the projects were missing some data,
leading to a diﬀerent N for diﬀerent analyses in this
paper. Nine projects had a DBFM contract (14%) and
56 projects had a D&C contract (86%). The oldest
project by implementation start commenced in
February 2008 and the most recent project by
implementation start commenced in April 2017.
Because DBFM only started to really take oﬀ in The
Netherlands after 2007 (Eversdijk & Korsten, 2015),
because D&C is the standard form of contracting by
Rijkswaterstaat (Lenferink et al., 2013), and because
DBFM is only considered for large or very large
projects, this explains the larger share of D&C
contracts in the dataset and the relatively small
number of DBFM contracts.
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Data measurement and analysis
The analyses focused on four variables: cost
performance in euro, time performance, contract
type, and project size. Cost performance was
measured as: the value in euro of the sum of the
additional work costs after the end of the D&C/DBFM
contract(s), divided by the value of the contract(s),
resulting in a percentage. Some projects involved
multiple contracts (hence the plural). As an example,
one project with a contract value of approximately
1.4 billion euro and additional work with costs of
approximately 170 million euro had a cost
performance of 12.14%. Higher percentages indicate
higher additional work costs and thus a lower cost
performance.
Time performance was measured as the number of
days between the start of the implementation phase
and the full recommissioning of the infrastructure
after completion of the construction works (i.e. the
infrastructure is back in full use). For D&C contracts,
the start of the implementation phase was marked by
the milestone ‘shovel in the ground’ in the project
database. For DBFM contracts, it was marked by the
‘date of commencement’, i.e. when the private
partner received their starting certiﬁcation. By
subtracting the actual length from the planned
length of the implementation phase, we found the
implementation delay in terms of days. As an
example, one project’s implementation started on 25
April 2011 and the infrastructure was fully
recommissioned on 29 April 2016. The actual length
of the implementation phase was therefore 1804
Table 1. Descriptive statistics for all DBFM and D&C projects (N
ranging from 37 to 65 depending on data availability).
Contract type
Project size (k€)
Mean
SD
Absolute cost performance (k€)
Mean
SD
Relative cost performance (%)
Mean
SD
Absolute time performance
T = 0 (days)
Mean
SD
Absolute time performance
2018-T1 (days)
Mean
SD
Relative time performance T = 0
(%)
Mean
SD
Relative time performance
2018-T1 (%)
Mean
SD
Project completeness (%)
Mean
SD

DBFM

D&C

Total

N=9
631,427.67
576,336.89
N=9
60,480.33
87,646.23
N=9
6.24
5.80
N=6

N = 49
75,900.45
92,262.55
N = 49
17,100.41
24,199.96
N = 49
24.72
24.32
N = 31

N = 58
162,102.95
308,147.03
N = 58
23,831.78
42,688.97
N = 58
21.85
23.42
N = 37

-164.67
547.95
N=7

12.35
320.93
N = 33

-16.35
363.19
N = 40

-151.71
99.59
N=6

-59.55
225.12
N = 31

-75.68
210.64
N = 37

-11.79
30.77
N=7

1.20
57.34
N = 34

-.09
53.8
N = 41

-16.67
11.31
N=9
86.74
27.24

-6.02
52.63
N = 56
96.62
14.59

-7.83
48.17
N = 65
95.25
16.95

days. Because the recommissioning was planned on 1
December 2015 (i.e. a planned implementation phase
of 1656 days), the delay was 148 days. Dividing this
delay by the planned implementation duration (i.e.
148/1656), gives a time performance of 8.94%. Higher
percentages express higher time overruns and thus a
lower performance.
We calculated the relative time performance for
diﬀerent moments in time. First, we calculated the
time performance for the recommissioning date as
planned when the contract was awarded. We called
this the ‘relative time performance T = 0’. Over the
duration of implementation, however, scope changes
can lead to an adjustment of the planned
recommissioning date (Verweij et al., 2015). Second,
we calculated the time performance for the
recommissioning date in March 2018: ‘relative time
performance 2018-T1’.
Contract type was a nominal variable: D&C or DBFM.
DBFM contracts are mainly found in larger projects;
therefore we also included project size as a variable.
Project size was measured as the value of the
contract(s) of the project at the moment of contract
closure, i.e. the initial contract value of the project.
We performed analyses for three diﬀerent sets. In the
ﬁrst ‘all-inclusive set’, project size was not accounted
for and the full group of 56 D&C projects was
compared to the full group of nine DBFM projects. In
the second ‘Rijkswaterstaat policy set’, only projects
above 60 million euro were compared. The logic
behind this set was that DBFM is normally only
considered for projects over 60 million euro
(Ministerie van Financiën, 2013). Therefore, it made
sense to compare D&C projects above 60 million euro
with DBFM projects (which are always above 60
million euro). The third ‘empirically-informed set’
started with the clusters as deﬁned by Cantarelli et al.
(2012; see also Verweij et al., 2015) in their analysis of
cost overruns in Dutch transport infrastructure
projects: small projects under 50 million euro,
medium projects (50–112.5 million euro), large
projects (112.5–225 million euro), and very large
projects (above 225 million euro). Then, since we
empirically observed DBFM projects only within the
large and very large groups (i.e. above 112.5 million
euro), we decided to run the analysis for this set only
for projects above 112.5 million euro, in order to
compare projects which are, based on their actual
size, more equal.

Results
Descriptive statistics
Table 1 presents the means and standard deviations for
project size, cost performance (in absolute and relative
values), time performance (in absolute days and
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relative delays), and project completeness for the ‘allinclusive set’. DBFM projects performed better in
terms of both cost and time performance. The
average relative cost performance was 6.24% in
DBFM projects and 24.72% in D&C projects. This
means that DBFM projects have, on average,
additional work costs of 6.24% of the initial contract
value, whereas the average relative increase in costs
due to additional work in D&C projects was almost
four times higher. Regarding the time performance
for the recommissioning date as planned at the time
of the contract award (T = 0), we observed that DBFM
projects had, on average, a delay of -11.79% of the
planned duration of the implementation phase, i.e. an
acceleration of the implementation phase. The
average time performance was even better, at
16.67%, when changed planned dates for the
recommissioning of the infrastructure, due to scope
changes, were taken into account (2018-T1). Table 1
shows that the time performance for D&C projects
was lower.
Finally, project completeness expresses the
percentage of completion of the implementation
phase at the moment of data collection. There were
ﬁve projects which had not fully ﬁnished the
construction phase: two DBFM projects and three
D&C projects. Since the diﬀerences, regarding the
relative cost performance, between the projects with
100% completeness and the projects with a lower
completeness were not signiﬁcant, we decided to
include them in the analysis. Concerning time
performance, these projects are of course missing
cases.
The descriptive statistics show that the standard
deviations in both sets (DBFM and D&C) were
generally high. Hence, there was some variation
within both sets. This holds especially for the set with
D&C projects regarding the relative cost performance
(compared to the DBFM projects).

Table 2. Comparative group analyses (Mann-Whitney U test)
for relative cost performance (%).

Contract type

DBFM

D&C

Set 1: All-inclusive set
Mean
SD
Mean Rank
Set 2: Rijkswaterstaat
policy set
Mean
SD
Mean Rank
Set 3: Empiricallyinformed set
Mean
SD
Mean Rank

N=9
6.24
5.80
15.56
N=9

N = 49
24.72
24.32
32.06
N = 18

6.24
5.80
8.11
N=9

27.19
23.73
16.94
N = 11

6.24
5.80
6.67

24.27
20.59
13.64

*Sig two-tailed: p ≤ 0.05.

MannWhitney U

Signiﬁcance
diﬀerence
(two-tailed)?
(p value*)

95.00

Yes (0.007)

28.00

15.00

Yes (0.005)

Yes (0.007)
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Cost performance
For a more nuanced comparison between the DBFM
projects and the D&C projects, we constructed the
three diﬀerent sets—see Table 2. The data were not
normally distributed: in the ‘all-inclusive set’, the
Shapiro-Wilk test was not signiﬁcant for the DBFM
group (0.14), but it was for the D&C group (0.00). We
therefore used the non-parametric Mann-Whitney U
test. This test has the advantage that it neither assumes
equal variance within groups nor equal sample sizes.
The diﬀerence between the DBFM projects and the
D&C projects for relative cost performance for all three
sets was statistically signiﬁcant. In fact, the mean scores
across the three analyses with diﬀerent project sizes for
the D&C contracts did not diﬀer much. We performed a
Pearson correlation analysis to check whether project
size and project completeness had a relationship with
cost performance, which was not the case (nonsigniﬁcant values of -0.16 and 0.16, respectively).
Hence, although both DBFM projects and D&C
projects had additional work costs, DBFM projects
performed better than D&C projects. We therefore
conﬁrmed our ﬁrst hypothesis (H1).

Time performance
Table 3 shows the results for the diﬀerences in time
performance (both for T = 0 and 2018-T1). Again, we
Table 3. Comparative group analyses (Mann-Whitney U test)
for relative time performance (%).
Signiﬁcance
diﬀerence
Mann(two-tailed)?
Whitney U (p value*)

Contract type

DBFM

D&C

Set 1: All-inclusive set Time
overrun (%) [T = 0]
Mean
SD
Mean rank
Set 1: All-inclusive set Time
overrun (%) [2018-T1]
Mean
SD
Mean rank
Set 2: Rijkswaterstaat
policy set [T = 0]
Mean
SD
Mean rank
Set 2: Rijkswaterstaat
policy set [2018-T1]
Mean
SD
Mean Rank
Set 3: Empirically-informed
set [T = 0]
Mean
SD
Mean rank
Set 3: Empirically-informed
set [2018-T1]
Mean
SD
Mean rank

N=6

N = 31

67.00

No (.302)

-11.79
1.20
30.77 57.34
14.67 19.84
N = 7 N = 34

80.50

No (0.186)

-16.67 -6.02
11.31 52.63
15.50 22.13
N = 6 N = 12

19.00

No (0.125)

-11.79 10.36
30.77 31.36
6.67 10.92
N = 7 N = 12

20.00

No (0.068)

-16.67
11.31
6.86
N=6

0.74
22.46
11.83
N=7

11.00

No (0.181)

-11.79
30.77
5.33
N=7

13.57
34.32
8.43
N=7

10.00

No (0.073)

-16.67
11.31
5.43

6.26
26.13
9.57

* Sig two-tailed: p ≤ 0.05.
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opted for the non-parametric Mann-Whitney U test
because the data on this variable were not normally
distributed. This holds in particular for the D&C
group, for which the Shapiro-Wilk test was signiﬁcant
for both T = 0 and 2018-T1 (0.00/0.00), while it was
not signiﬁcant for the DBFM group in the all-inclusive
set (.24/.51).
The diﬀerences between the DBFM projects and the
D&C projects for relative time performance (for both T
= 0 and 2018-T1) for all three sets were not statistically
signiﬁcant. Although the DBFM projects had, on
average, better time performance, the diﬀerence in
ranked distributions with the D&C projects was not
statistically signiﬁcant based on the Mann-Whitney U
test. We have to note here that we are dealing with a
relatively small sample and relatively large standard
deviations, partly explaining why the diﬀerence in
time performance between the two groups was not
found signiﬁcant, although the mean scores of the
two groups varied considerably. We therefore could
not conﬁrm our second hypothesis (H2). The
diﬀerences between DBFM and D&C in the
‘Rijkswaterstaat policy set’ and the ‘empiricallyinformed
set’
did,
however,
approximated
signiﬁcance, particularly for the 2018-T1 values.
Furthermore, we performed a Pearson correlation
analysis to check whether project size showed a
relationship with time performance, which was not
the case (non-signiﬁcant values of 0.01 and 0.02 for T
= 0 and 2018-T1, respectively).

Conclusions and discussion
Cost and time performance
At the beginning of this paper, we asked whether the
widely-claimed advantages of developing and
managing transport infrastructure through PPPs
actually materialize. We therefore looked for empirical
evidence about the advantages of DBFM over D&C, in
terms of cost and time performance. With respect to
time performance, we cannot conclude that DBFM
contracts perform signiﬁcantly better than projects
with a D&C contract, although there were indications
of diﬀerences in our data in favour of DBFM projects.
Based on our analyses, we conclude that DBFM
projects performed signiﬁcantly better than D&C
projects with respect to costs (cf. Verweij et al., 2015).
It could be argued that this eﬀect of contract type on
cost performance is explained by the fact that the
D&C contracts we studied had a much smaller project
size (see Table 1). However, when we compared only
the large projects, the results produced the same
picture—DBFM
projects
performed
better.
Furthermore, no relationship was found between
project size and cost performance. This is an
important ﬁnding. Whereas recent studies have

suggested that contract characteristics explain PPP
performance to only a limited extent (for example
Klijn & Koppenjan, 2016) or not at all (for example
Kort & Klijn, 2011), our ﬁndings show that contract
type does matter for cost performance.

Contribution of the study
Some studies have shown that relational aspects and
process management seem to be more important for
PPP performance (Kort & Klijn, 2011). However, those
studies did not systematically compare diﬀerent
contract types (but instead focused on contract
characteristics). Moreover, they were based on
perceptual data and did not include hard
performance data (such as costs and time as in the
present paper). Much of the existing public
administration literature on the relationship between
the contract characteristics of PPPs and performance
is based on interviews or survey data, involving the
measuring of managers’ perceptions about the
contracts and their impact on performance. Hard
project data can add to this. However, hard project
data (on costs and time performance) are often hard
to come by, because the data are not publicly
available and because of conﬁdentiality issues. We
were able to collect and analyse real project data; so
this paper is an important contribution to the
academic literature on PPP performance. Clearly,
more studies that analyse actual PPP performance
data are needed. A promising avenue for future
research would be to combine diﬀerent types of data,
using a mixed method design including both
quantitative hard performance data and qualitative
experience-based judgments of project participants.

Discussion and further research
Several important comments have to be made in
relation to our ﬁndings. First, the average relative cost
performance of the DBFM projects in our dataset was
6.24%. This means that additional work that occurred
after the contract was concluded led to increased
project costs for the public partner of 6.24% of the
initial contact value. Although the cost advantages of
DBFM over D&C certainly speak in favour of
developing and managing transport infrastructure
through PPPs, the cost increase in DBFM may be a
reason for continued concern. It is therefore
imperative that the search for improved design and
management of DBFM contracts continues.
Second, fully speciﬁed and complete contracts may
cancel out the opportunistic behaviour of the private
partner (Hart, 2003). However, contracts are
incomplete by deﬁnition (Badenfelt, 2011); after the
contract is ﬁxed, events can occur that could not
have been predicted and, naturally, private partners
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may respond to events in a way that protects or serves
their interests. Increasing the private partner’s
proportion of the beneﬁts generated in the PPP can
decrease their incentive to act opportunistically (Liu
et al., 2016). In Dutch DBFM projects, however, this
may be diﬃcult to achieve because the revenue is
rooted in availability-based payments instead of
usage-based payments (for example toll fees)
(Yescombe, 2007).
Third, our analysis did not include the reasons
behind the costs associated with the additional work.
For instance, in the current debate on the future of
PPPs, the eﬀects and therefore the desirability of
private ﬁnancing as part of a PPP contract has been
called into question, because it can lead to unfair
contracts (in Dutch: wurgcontracten) that place too
much risk on the construction companies instead of
leading to improved risk management (Koenen,
2019a; 2019b). However, we could not assess the
actual eﬀect of private ﬁnancing on the quality of risk
management (Culp, 2011) as an explanation for cost
performance. Also, we did not analyse diﬀerent cost
categories. A previous study indicated, for instance,
that scope changes are the most common reason for
additional work in the implementation phase and
that smaller projects are particularly subject to
additional costs due to contract omissions (Verweij
et al., 2015). That study, though, did not distinguish
between DBFM and D&C contracts. The question
therefore remains what exactly explains the
occurrence of additional work in DBFM projects.
Our study has some limitations. Although our
empirical basis was not particularly small in
comparison with other studies that compared the
performance of PPP projects with that of non-PPP
projects (for example Atmo et al., 2017; O’Shea et al.,
2019; Chasey et al., 2012), our dataset included only
nine DBFM projects. Second, although the project
completeness was high, and although projects with
full completeness were not signiﬁcantly diﬀerent
from the projects that were incomplete, future
analyses should be performed on the data when all
the projects have concluded their implementation
phases to further strengthen the results.

Conclusions
In this paper, we investigated the cost and time
performance of projects. Do PPPs achieve better
results when it comes to additional work costs and
time overruns than regularly procured projects? We
found that DBFM projects had better cost
performance than D&C projects. DBFM projects also
seemed to perform better regarding time overruns,
although the diﬀerence was not statistically
signiﬁcant. Our ﬁndings are in line with some recent
studies into the cost and time performance of PPP
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projects versus that of traditionally or regularly
procured projects. Atmo et al. (2017) statistically
analysed 56 power plants in Indonesia and found
that the DBFM(O) projects had better time
performance. O’Shea et al. (2019), studying the
procurement of schools in Ireland, found that,
although tendering took longer in the DBFM cases,
the construction time for DBFM schools was shorter
than for schools under traditional procurement.
Finally, Chasey et al. (2012) compared DBFM(O)
contracts with design–build procurement (i.e. D&C) in
road projects in North America and found that the
PPP projects had both better time performance and
better cost performance. These studies, together with
this one, speak in favour of DBFM procurement. It is
too early, however, to conclude that DBFM by
deﬁnition performs better; the literature continues to
show mixed results regarding PPP performance.
Moreover, focusing on costs and time might be
considered rather narrow. Current policy debates
stress the value of PPPs in achieving, for example,
innovative and sustainable transport solutions by
capitalizing on the innovative capacities of the
private sector. Are some time delays and additional
project costs acceptable if the result is increased
project quality, sustainability, innovation, or other
perhaps unforeseen social beneﬁts? We should not
blindly focus on cost and time performance—PPPs
may prove to be valuable vehicles for other reasons
too.

Acknowledgements
This research was conducted as part of the long-term
research co-operation between Rijkswaterstaat and the
University of Groningen. We are greatly indebted to Freek
Wermer (Rijkswaterstaat) for making the data collection
possible, to Jan Oudejans (Rijkswaterstaat) for his support in
the data collection, and to Danny Zwerk (Rijkswaterstaat)
for his feedback on the research and previous versions of
the paper. We thank the Procurement Centre for Civil
Engineering within Rijkswaterstaat for hosting us.
There is no conﬂict of interest. The contents of this paper
do not necessarily represent the views of Rijkswaterstaat and
thus remain the authors’ responsibility.

ORCID
Stefan Verweij
http://orcid.org/0000-0002-6477-2734
Ingmar van Meerkerk
http://orcid.org/0000-0001-72792607

References
Atmo, G. U., Duﬃeld, C., Zhang, L., & Wilson, D. I. (2017).
Comparative performance of PPPs and traditional
procurement projects in Indonesia. International Journal
of Public Sector Management, 30(2), 118–136.
Badenfelt, U. (2011). Fixing the contract after the contract is
ﬁxed: A study of incomplete contracts in IT and

294

S. VERWEIJ AND I. VAN MEERKERK

construction projects. International Journal of Project
Management, 29(5), 568–576.
Boardman, A. E., & Hellowell, M. (2017). A comparative
analysis and evaluation of specialist PPP units’
methodologies for conducting value for money
appraisals. Journal of Comparative Policy Analysis:
Research and Practice, 19(3), 191–206.
Boers, I., Hoek, F., Van Montfort, C., & Wieles, J. (2013). Public–
private partnerships: International audit ﬁndings. In P. De
Vries, & E. B. Yehoue (Eds.), The routledge companion to
public–private partnerships (pp. 451–478). Routledge.
Bovaird, T. (2010). A brief intellectual history of the public–
private partnership movement. In G. A. Hodge, C. Greve,
& A. E. Boardman (Eds.), International handbook on
public–private partnerships (pp. 43–67). Edward Elgar.
Cantarelli, C. C., Van Wee, B., Molin, E. J. E., & Flyvbjerg, B. (2012).
Diﬀerent cost performance: Diﬀerent determinants? The
case of cost overruns in Dutch transport infrastructure
projects. Transport Policy, 22, 88–95.
Carbonara, N., Costantino, N., & Pellegrino, R. (2016).
Designing the tendering process in PPP: A transaction
cost-based approach. In A. Roumboutsos (Ed.), Public–
private partnerships in transport: Trends and theory (pp.
120–140). Routledge.
Chasey, A. D., Maddex, W. E., & Bansal, A. (2012). Comparison
of public–private partnerships and traditional procurement
methods in North American highway construction.
Transportation Research Record: Journal of the
Transportation Research Board, 2268(1), 26–32.
Clifton, C., & Duﬃeld, C. F. (2006). Improved PFI/PPP service
outcomes through the integration of alliance principles.
International Journal of Project Management, 24(7), 573–586.
Culp, G. (2011). Alternative project delivery methods for water
and wastewater projects: Do they save time and money?
Leadership and Management in Engineering, 11(3), 231–240.
Davies, R. (2018). Hammond abolishes PFI contracts for new
infrastructure projects. The Guardian. Published: October
29th, 2018. Last accessed: October 23rd, 2019.
De Bettignies, J. E., & Ross, T. W. (2010). The economics of
public–private
partnerships:
Some
theoretical
contributions. In G. A. Hodge, C. Greve, & A. E. Boardman
(Eds.), International handbook on public–private
partnerships (pp. 132–158). Edward Elgar.
De Palma, A., Leruth, L. E., & Prunier, G. (2009). Towards a
principal–agent based typology of risks in public–private
partnerships. International Monetary Fund.
Demirag, I., Khadaroo, I., Stapleton, P., & Stevenson, C. (2011).
Risks and the ﬁnancing of PPP: Perspectives from the
ﬁnanciers. The British Accounting Review, 43(4), 294–310.
Demirel, H. C., Leendertse, W., Volker, L., & Hertogh, M. (2017).
Flexibility in PPP contracts—Dealing with potential change
in the pre contract phase of a construction project.
Construction Management and Economics, 35(4), 196–206.
European PPP Expertise Centre. (2015). PPP motivations and
challenges for the public sector: Why (not) and how.
European Investment Bank.
European PPP Expertise Centre. (2018). Market update: Review
of the European PPP market in 2017. European Investment
Bank.
Eversdijk, A. W. W., & Korsten, A. F. A. (2015). Motieven en
overwegingen achter publiek-private samenwerking.
Beleidsonderzoek Online.
Fernandez, R. N., Saulo, H., Carraro, A., Tourrucôo, F., &
Hillbrecht, R. (2018). Public–Private partnership
contractual design: A computational model of the moral
hazard with lotteries. Public Organization Review, 18(1),
39–51.

GCR. (2018). Bye-bye, PFI: UK signals eﬀective end of private
ﬁnance initiative. Global Construction Review. Published:
May 11th, 2018. Last accessed: October 23rd, 2019.
Grimsey, D., & Lewis, M. K. (2004). Public–private partnerships:
The worldwide revolution in infrastructure provision and
project ﬁnance. Edward Elgar.
Hart, O. (2003). Incomplete contracts and public ownership:
Remarks, and an application to public–private
partnerships. The Economic Journal, 113(486), C69–C76.
Hodge, G. A., & Greve, C. (2007). Public–private partnerships:
An
international
performance
review.
Public
Administration Review, 67(3), 545–558.
Hodge, G. A., & Greve, C. (2017). On public–private
partnership performance: A contemporary review. Public
Works Management & Policy, 22(1), 55–78.
Huxham, C., & Vangen, S. (2000). What makes partnerships
work? In S. P. Osborne (Ed.), Public–private partnerships:
Theory and practice in international perspective (pp. 293–
310). Routledge.
Jacobs, J. (1992). Systems of survival: A dialogue on the moral
foundations of commerce and politics. Vintage Books.
Klijn, E. H. (2010). Public–private partnerships: Deciphering
meaning, message and phenomenon. In G. A. Hodge, C.
Greve, & A. E. Boardman (Eds.), International handbook on
public–private partnerships (pp. 68–80). Edward Elgar.
Klijn, E. H., & Koppenjan, J. F. M. (2016). The impact of contract
characteristics on the performance of public–private
partnerships (PPPs). Public Money & Management, 36(6),
455–462.
Koenen, I. (2018). Topvrouw Rijkswaterstaat baalt van laag
innovatiegehalte: ‘Tempo moet omhoog’. Cobouw.
Published: September 26th, 2018. Last accessed: October
23rd, 2019.
Koenen, I. (2019a). Analyse | Bouw is wurgcontracten en
risico’s beu. Cobouw. Published: January 21st, 2019. Last
accessed: October 23rd, 2019.
Koenen, I. (2019b). Beschouwing | Rijkswaterstaat zet DBFM in
de ijskast. Cobouw. Published: April 22nd, 2019. Last
accessed: October 23rd, 2019.
Kort, M., & Klijn, E. H. (2011). Public–private partnerships in urban
regeneration projects: Organizational form or managerial
capacity? Public Administration Review, 71(4), 618–626.
Lenferink, S., Tillema, T., & Arts, J. (2013). Towards sustainable
infrastructure development through integrated contracts:
Experiences with inclusiveness in Dutch infrastructure
projects. International Journal of Project Management, 31
(4), 615–627.
Leruth, L. E. (2012). Public–private cooperation in
infrastructure development: A principal–agent story of
contingent liabilities, ﬁscal risks, and other (un)pleasant
surprises. Networks and Spatial Economics, 12(2), 223–237.
Little, R. G. (2011). The emerging role of public–private
partnerships in megaproject delivery. Public Works
Management & Policy, 16(3), 240–249.
Liu, J., Gao, R., Cheah, C. Y. J., & Luo, J. (2016). Incentive
mechanism for inhibiting investors’ opportunistic
behaviour in PPP projects. International Journal of Project
Management, 34(7), 1102–1111.
Martimort, D., & Pouyet, J. (2008). To build or not to build:
Normative and positive theories of public–private
partnerships.
International
Journal
of
Industrial
Organization, 26(2), 393–411.
McQuaid, R. W., & Scherrer, W. (2010). Changing reasons for
public–private partnerships (PPPs). Public Money &
Management, 30(1), 27–34.
Ministerie van Financiën. (2013). Handleiding publiek-private
comparator. Den Haag.

PUBLIC MONEY & MANAGEMENT

Ministerie van Financiën. (2016). Voortgangsrapportage
DBFM(O) 2016/2017. Ministerie van Financiën.
Mohamed, K. A., Khoury, S. S., & Hafez, S. M. (2011).
Contractor’s decision for bid proﬁt reduction within
opportunistic bidding behaviour of claims recovery.
International Journal of Project Management, 29(1), 93–107.
Moore, M. A., Boardman, A. E., & Vining, A. R. (2017). Analysing
risk in PPP provision of utility services: A social welfare
perspective. Utilities Policy, 48(C), 210–218.
Ng, A., & Loosemore, M. (2007). Risk allocation in the private
provision of public infrastructure. International Journal of
Project Management, 25(1), 66–76.
O’Shea, C., Palcic, D., & Reeves, E. (2019). Comparing PPP with
traditional procurement: The case of schools procurement
in Ireland. Annals of Public and Cooperative Economics, 90
(2), 245–267.
Reynaers, A. (2015). Sturen met de riemen die je hebt: Werkt
dat? Een meervoudige casestudie naar het gebruik van
contracten, prestatiemonitoring en prestatieafhankelijke
betaling in DBFMO. In M. Sanders (Ed.), Publiek-private
samenwerking: Kunst van het evenwicht (pp. 41–59).
Boom Lemma.
Rijkswaterstaat. (2014). Samenwerken & systeemgerichte
contractbeheersing: Een duidelijke rolverdeling. Rijkswaterstaat.
Rijkswaterstaat. (2019). Toekomstige opgave rijkswaterstaat:
Perspectief op de uitdagingen en verbetermogelijkheden in
de GWW sector. Den Haag.

295

Shrestha, A., & Martek, I. (2015). Principal agent problems
evident in Chinese PPP infrastructure projects. In L. Shen,
K. Ye, & C. Mao (Eds.), Proceedings of the 19th
international symposium on advancement of construction
management and real estate (pp. 759–770). Springer.
Steijn, B., Klijn, E. H., & Edelenbos, J. (2011). Public
private partnerships: Added value by organizational
form or management? Public Administration, 89(4),
1235–1252.
Tang, L., Shen, Q., & Cheng, E. W. L. (2010). A review of studies
on public–private partnership projects in the construction
industry. International Journal of Project Management, 28
(7), 683–694.
Verweij, S., Van Meerkerk, I. F., & Korthagen, I. A. (2015).
Reasons for contract changes in implementing Dutch
transportation infrastructure projects: An empirical
exploration. Transport Policy, 37(1), 195–202.
Warsen, R., Nederhand, J., Klijn, E. H., Grotenbreg, S., &
Koppenjan, J. F. M. (2018). What makes public–private
partnerships work? Survey research into the outcomes
and the quality of cooperation in PPPs. Public
Management Review, 20(8), 1165–1185.
Williamson, O. E. (2002). The theory of the ﬁrm as a
governance structure: From choice to contract. The
Journal of Economic Perspectives, 16(3), 171–195.
Yescombe, E. R. (2007). Public–private partnerships: Principles
for policy and ﬁnance. Butterworth-Heinemann.

